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A foot In the door s worth two on the desk.

FROM THE EDITOR
cessssshl Ioaacson

CONGRATULATIONS TO.....

Charlie Neill on the sale of Opus
2699, Janes tinited Methodist
Church, Breoklvn, NY. The original
building was destroyed by fire 2
days prior to our delivery of a new
M 5/K Console (which was to be
attached to the existing organ!).
The new console will be adapted for
use wmith the new organ. The organ
will be placed in @ shallow chamber
which will wrap sround the chancel
perimeter in the nem building. The
i buildimg may incorporats
portions of the remaining wells
From the previous building.

Charlie has slso contracted for =a
new, 6-stop Antiphonal eddition for
Opus 2576, United Church of
Morrictoen, New Jersey.

Deve Broome and Eric Ezequelle have
consumated finel detsils resulting
in @ contrect For Opus Z7007 This
will be a 3-M, 5/K 41 Rank organ
for St. Paul's Church (Episcopall,
Pawtucket , Ri ard locabed in
chamber ,
possibly with a mew functional dis-
plav.

existing left chancel

BOUGUETS TO RON PEARSON who has
contracted with First Church of
Christ, Scientist,
ma jor mechanical and tonsl

Tulsa, OK for

modifications plus additions and a
new 3-M.5/K console For Opus 1114,
This organ was originally installed
in 1923.

rep for & very shori time and he is

Ron has been our Dklshoms

doing great!

JUNE
1985

And to Randy Thrift, thres cheers
for completing negotistions with
Narth Hilkeshoro Preshvierian
Church, WNo. Wilkesboro, N.C. for a
complete  tonal
enlargement of Opus 1767,originally
installed in 1230.

renovabion and

Stu  Bilza, £Hir representative
working out of Vermont, hss sold
all the preparations for the rew
organ he recently seld to 5t.
Paul's Church, Concord, NH. Sty
to beat the bushes
throvghout his  territory  with

excellent results!

continues

e applauvd =211 of these hard
working and productive reps!!

S THUNDER
BUT LIS
LIGHINING

THAT DOES THE
WORK.

T T

FOR YOUR INFORMATION.....

In an effort to utilize our office
file space Tor our current records,
we: have recently microfilmed a1l
avsilable orgen lavoul drawings,
consale diagrame and contrzets from
Opus No. 1 through Opus No. 300,

Therefore, blusprints of these
dremings are no longer asvailsble
and are nowm for office use anly.

oPUS BOOK GONE TO: PRESSM!
The Opus book , containing
information concerning every Austin
organ built, bhas been updeted and
You should be
receiving yvour copy within the next

ftas gone to press.

ten days to tmo weeks.
and me thank
alli the reps who fTorwarded data

This was a huge task,

regarding the organs in their
territory. There will undoubtedly
be some errors, bubt we did the best
that we could. ONLY DNE COPY DOF
THIS BO00K WILL BE SENT 7O EACH
REPRESENTATIVE. They are neEVeET,
for any resson,
gther than ADI personnel. The
printing
receive your copy please tske good

given to snyonp

maz limited, s0 when you

care of it,as replacement coples
are not availables

This will ke the iast time we will
publish an opus book with this
format. Dver the next fem months
all of the informstion is going to
be put 1nto the computer so that it
can then be updated on 8 guarterly
basis. Via THE WINDLINE we will
send you updates snd we urge you to
write them in vour copy of the Dpus
book «




It isn't the claims you make that sell
—it’s the claims the prospect believes.

Extravagant statements may
undermine confidence in you.

A salesperson's first task is tc
min the confidence of the prospect.
You hesve to shom thait you are
truthful ,relishle, and trustworthy.
Then, and only then, the prospect
might consider doing business with
yOou.

One of the most importsnt tactics
in winnang a prospect's confidence
is Lo be very careful in the claims
product or
service. Describe its advanisges
modestlv. lse understatement. Make

promises you know you can make good

yiou make for vour

an and ususlly excesd.

Maks claims you have complete faith
1N IF you have faith, your pros-
pect will too--it's catching. After
you say somebthing,
possible. Produce an authentic
testimonial that backs up what you
have said. Work toward creating
the impression that when you say
something it must be so—you are

prove  if, if

perfectly readv to prove it.

It"s wvery imporiant for customers
to get the impression that you and
your company don't mske lonse
claims. When something about your
product seems too good to be true,
present it exgctly that way. Tell
them you wouldn't blame them a bit
for doubting you, but that you'll
b= gled to produce the proof if
they wish.

Why take such pains to prove you
are truthful,
relishle?
dealing with new salss reps, fear
they may prove to be just the
oppasite. The old-fashioned image
of that salesman,

trustworthy, and
Because some people, in

passed down Over
the years, 15 thet of a Mast-buck
pperastor who would stoop to  any
kind of deception in order to closs
s deal. Smart salespeople realize
that this image still exists and
take paine to dissociate themsslves
from it.

"Promize anything in order to close
the deal™ is the idea zome people
s=aocialke with =]
salesperson. That's shy it pays to
be wery careful about what you

fasi—talking

claim and how much you promise. It
marks you &5 8 sales professional
concerned about doing your job
honestly and carefully.

Make the claims for your product
or serfvice ressonshle, beliesvable
ahd backed by proot
possible. Be sure they sre claims
they don't hsve to discount in

nhEensver

order to see the true picture.
The most
what a sslesperson says,
the prospect believes.

important thing i1s not
1ty what

THINKING IT OVER

1. Do omy prospects and customen
helieve 1 am truthivl, reliable.

and trustworthy”

(B8]

Do | sometimes paint too ross

a pacture?

(

Are all my dliums reasonable.
believable, and backed by F‘lln.ﬂ_'_'

MIND MATTERS

OFTICAL ILLUSIHONST

The sop figure &5 a0 unfolded bov with markmes on all udes

I ir were put together as a bon., wihich ran of the bouss below
ook i be

ANSWERS IN NEXT ISSUE!

Chase your cares away
= o ey O T T

/ ¥

zan't Do s Sin0s youo £ oS, by o
forget the r=EL

B Deirect poursad from your wOmes
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CATHEDHAL BROCHURE (COLOR)

An  insert included with this issue
of THE WINDLINE festures a color
promotional brochure featuring HOLY
FAMILY CATHEDRAL, Tulsa, Oklshoma,
Austin Opus 2684, 3 Menuals, 33

Ranks.
After the April 1985 issie of THE
AMERICAN  ORGCANIST magazine was

publiched, Mr. Anthony Baglivi,
editor, forwarded spproximately
1,500 unused covers from this
issue, Our printer reprintsd the
article concerning this instrument
grd 1t appeare on the reverse side

of this front cover. We plan to
use this limited supply as
promotional material. This is

avalleble, 1in limited quantities,
fn all representatives and may be
of walue with a viable prospsct in
pursult of sn instrument of similar
size.

F.¥.l. This color photograph wes
taken prior to the installation of
the Trompetie en Chamade, which now
appears on the balcony rail,
centrally located. Dpus Z&684 1= 5
most impressive instrument.




TRIF TD TULSA
By John A. Hansen, Hepresentative

In order to becoms scquainted with
representative recent Austin organ
installations mot too far
Nebraska, 1, the mem repressntative
for thast stste, drove to the Tine
city of Tulss, Oklahoma for an
April 30, 1985 meeting with Ron
Pearson, Oklshoms representative.

Dur first stop mas First Presbyter-
ian Church, where Ron most capahly
presides pver the large A4-manual
Austin instatled in the late 60's.
While this organ is not represents-

from

tive of the company's latest tonsl
ideals, it is wvery musical and
under HRon's deft control makes &
fine jmpression.

HOLY FAMILY CATHEDRAL, the site of
Austin's most recent Tulsa install-
& short malk from Hon's
church and mas our next stop. The
building 3is magnificent, both
visuglly and ascoustically; and [
found, For perhaps the First time
since attending a Pentecost service
at St. Jobn the Divine, New York,
over Z0 years ago, myself getting
"goose bumpa™ while I stood at  the
crossing &s Aon plaved a stunning

ation 1is

improvisation! The argan is no
less than superb, and the recently
added horizontal  trumpet is

terrific "icing aon the cake!™

Dur last visit was to the Church of
S5t. Pius X, which i1s the home of &
17—rank Austin installied in 182.
The circular church has  very warm
aroustics snd the modest OEgan
acquits itself with resl distine-
tion. During this visit | was fur-
ther corwinced that Ron Pearson is
on2 af the country's most convine—
ing players-

On my return toe the metropolitan

Omana area, I wigited recent
Austins at Miami, OK and Spring-
field, MO. T wes particularly sx-
cited by the Istter (Calvary and

First Preshbyterian Chirchl; for,
despite the fact that the organ,
larger than the one in the Tulsa
Cathedrsl, has only marginal
acoustics to help it, the =ffect is
utterly convincing, brilliant and
rieh, without being oppressive.

1 returned home bristling with en-
thusissm for what | had heard and
for what 1 have te offer to

prospects in my territory!

AvsTin ORGANS, I=C.
CRGAN ARCHITECTS AND SUPLGERS
156 WOODLAND STREET

HARTFORD. C7 061 0%-7784

Our March "85 WINDLINE issue included a reduction of Hon Pearson's (DK repl
envelope idea. Above is a reduction of Bill Stickel's (Pittsburgh Rep)
glsboration on the same idea.

A GLOSSARY OF MUSICAL TERMS...By Wolfgang A. Rattelmacher

ACCIDENTALS:
AGITATO:
plece.
AUGMENTED FIFTH: A 3& ounce bottle.

BREVE: The way a sustained note sounds when you run out of air.
CADENCE: When everybody hopes you're going to stop, but vou don't.
FINAL CADENCE: MWhen they Torce vou to stop.

CANTUS FIRMUS: The part wvou plsy when you can only play four notes.

Wrong notss.
One's =tate of mind when a finger slips in the middle of =

COUNTERTENOR: A singing wmaiter.

CUT TIME: When you're going twice as fest as everybody elee in the
ctnsori.

DUCTIA: (lstin, 2Znd declension) A lot of mallards.

ESTAMPIE: What you put on letters in Qusbec.

FINE: That sounded just great!

DA CAPO AL FINE: T like your hat!

HEMIOLA: An hereditary blood disease csused by chromstics.
ISORHYTHMIC MOTET: When some members of the consort got
Xerox than the others.

a different

MEAN-TONE TEMPERAMENT: One's state of mind when everybady's trying to
tune at the ssme bLime.

MINNESINGER: A boy soprand.

MUSICA FICTA: When vou lose your plece and have to bluff the notes.
PIZZICATO: A small Itslisn pie granished with cheese, anchouies, etc.
QUAVER: Begirning players.

SEMI-QUAVER: Intermediate plavers.

RUBATO: German messles.

SUPERTONIC: Schwepps.

DIATONIC: Low Caloris Schespps.

VIBRATO: The vilisin in Handel's Orstorioc "Arpeggio el Tessitura."

From ¥iola Oa Gambs Socizty News, Sept '77 [mith @ fewm edifarial chanoes).

the wvalues
Hiddle -Ages
SCIENCe."

"We are confrontad by 8
to our values.
their

Sparta,
something as strong in the
as da Vincl was in his present. We

"Today iz a ecritical time, not only are too much comcerned mith
for music, but for civilization, preservation and not enough with
lik= the Italisn Renaissance, when imvention, Like the romans whose

literatute in the third and Fourth
centuries was more commentary than
creation. IT wyou live in the
shadow of the past, then you're
lik= a plsnt hidden From the sun
amd you just vanish. The vitality
of @& civilization depends on each
generations potting question
the achievements of the past.”
srenssnseessPiElTE Boulez

of the church znd the
mnere challenged by
chal lenge

People shrug offF
They can live, like
We must find
present

past.
mithout art.
into



BETTING TO KNOW YOU.-..-.
Thomss R. Thomas, Aepresentative

Thom's first introduction to a pipe
grgan mas at his grandsother's
church in Port Carbon, PA., the
home of Austin Dpus 1765.

Thom began his organ studies st the
age of 12 and st the age of 13
began playing regularly For church
services in Wilmington, Delaware.
Thom continued his orgaen study st
The Philadelphis Musical Academy,
now The College of Performing Arts;
where he studied with ODr. J. Earl
Mess. Hz glso studied with Dr.
Alexander McoCurdy. During this
period he served as organist and
choirmaster at severel churches in
Philadelphia including Gloria Die
(0ld Swedes) Episcopal Church, the
oldest in
ARET1CH.
Thom has given rumerous Tecitals,
the . most notesorthy being at the
Ngtional Csthedrsl, Wsshington,
DE., the Church of 5t. Thomas, New
York City, The Cathedral of 5t.
Jabn The Divine, New York City, The
University of Pennsyluvanis and at
Bethesda-by-the-5ea in Palm Beach
where he had previously served as
assistant organist. Following a
return recital at the MNstiongl
Cathedral, Lthe Washington 5tar, in
its revien, called him "...2 gifted
with taste and sound
musicianship.™

Upon moving to Florida he served as
Minister of Music at Faith Lutheran
Church where he was ssked to make &
demonsiration tape for Casavant.
He iz now orgasnist and Director of

cont iInuous UsE in

organist

Music st The Royal Poincisna Chapel
in Palm Beach. The Chapel is home
of Austin opus Z&B5 of ?0 ranks,
which Thom designed in consultstion
with Hugh M. Pierce and the Jate
Dr. Virgil Fox.

Thos is our co-representative for
thae state of Florida, working smith
Hugh Fierce.

SUGGESTIONS FOR
FURTHER READING

Amencan Guild of Orgamste Pamphist 6.

figures and plaies. A thorough and fairy ech-
mcal book, covenng the naturs and fustory of
Ofgan Oesgn.

Bames. Wiliam Harrison. The Contemporary
American Organ: its Evolution. Design and
Construction. Glen Rock. N.J.- J. Fischar &
Bro., Sth edmon 1971, 387 po. 150 figures
and piales A wei-known work Dy an exper-
anced oigan designerd especsally strong in
his amea of exparies. SiEcimanNSUuMmans achon
,organs; ses especially Chapter 18 ("Sugoes-
tons o intending Furchasersof Omgans™ ang
the selecied binhography and kst of builders.

Bames, Wiliam Hamson, and Egwarg B

arawings Ahisioncal sisfvey and explanghon
of racker and oiner types of ofgan actons.

Bianton, Joseph Ecwin. The Organ in Church
Deaign. Albany. Tex.. The Venture Press.
1957.492 pp_ 550 piates A huge book. guite
axpansive o purchase. but avasable mmany
libranaa; parpoudany usaful in- architectural
BSDETIS 25 found in the second section, “The
Organ and Church Arcreciure”™ 2 goid ming
of illustratons.

Fesperman. John The Organ as Musical
Medium. Mew Yorc Coleman-Ross Co.
1952, B3 pp.. 20 plates An aroculsls ang
imdiigent reatiss on 2esiNenc ¢ well as jech-
mca maters, with & seconc par consisung of

18 reprasentatree specthcations (Stophsts)
from vanous countnes and peniods.

Haake Walther, ed. of the Worid.
London: Allen & Urnwin, 1955, 112 og. 100
piates. An aftractive DaDErDack. CONs:shing

Bimost entrely of photograots ol organ cases
from the 14th through the 18th centunes

Kiotz. Hans. The Orgen Handbook. trans
Gerhard Krapi. St Lows and London. Con-
cortha Publishing House, 1965, 225 pp.. 76
figures and plates. A remanancly compac
treatment of all aspects of organ oesign, with
an excedient ibhography.

Ochsa, Orpha The History of the Organ in
the United States. Bioomington, Ind.: indi-
BnaUniversity Press, 1575, 452 pp_ 38 plates.
Development of the nstrument from 1710
century Spanish mission days 1o tha presant,
output of mayor Amencan bulders, anavss
of styiistic trends, three-pan appandix ang
exienene hibiography, Exceilent study of
music esiory and Amencana

Sovik, E S Architecture for Worship. Minne-
1973, 128 pp.. paperoack Contemporary
idaas for church building or remodaling Sasad
©n hestonc prnciples.

Sumnar, Wilkam Leslie The Organ: its Evolu-
tion, Principles of Construction and Lisa.
51 Clar Shores. Mich: Scholfary Press
repnnt 1576, 544 pp_, 75 figuras ang piates.
An extensive book, rich in historcal and
lechmical detail, especially valuanie tor
treamment of Engish ogans. wilh an apoen-
dix of 100 selarted specficatons.

Willams, Pater The European Organ 1450-
1850. Bipomingion, Ing.© indiana Liniversity
Prase 1979, 335 pp., 99 plates. A more sD&-
cific and techrical approach than Sumne: s
pernaps most usetul 10 the more knowsedoe-
abie with regard to organ gesgn

Williams. Pater A New History of the Organ
tram the Gresks to the Present Day
1980, 220 pp.. giossary anc 51 piates A
comprehansie survey of all counthes anming
with developments n the 15th and 20th

~Dig yus sceartmm for e agEcrEeYT mas T
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PEDPLE CAN LEARN 10 BE
PERSUASIVE--REALLY!

By Linda Dwen,

Knight Ridder Newspapers

Honald Reagan wants your wote.
Ronsld McDonald wants your dollars.
How do vou get what you went? The
same wiy the two Ronalds de: You
call upon the art of persuasion.
Whether or not we realize 1t, all
of us are trying constantly to
influence other pesple's actions
and opinions—to persusde olthers.
We don't slwave do it well, but we
try.

He can lsam to do it better. In
the process we can learn to resist
persuasion better,or at least fo

recognize when we're being sold a

bill of goods.

The sharper vour critical thinking
gbility, wvour ability to deal with
facts =and figures, your knowing
statistics can lie, and being zble
to wunderstand emotional tactics,
the better you're going to be sble
to evsluate whether this iz an
action to persuade you.

Some people are nastural persumsders.
Carny pecple are tremendous
students of buman nature. They're
ahle to size you up on sight and to
appeal to your sense of greed ar
fun. Before you know it (the
carnival customer) you sre putting
down that %5 and usually vou leave
without it.

Even if you are mot a2 naturzl wyou
cen  lssrn more sbout the elements
of persuasion and incorporate them
into your life. Persuasion courses
are affered snd there's no shortage
of self help books on the subject.
You may have to overcome Feslings
of revulsion to consciously
praciice influencing people.
Persussion 1is not held in high
estesm In AmETICH.

Many people think attempts to
persuysde them are a viclstion of
their privacy. Tt's true that
research on the process of
parsussion  has been used to
manipulate voters and consumers,
and people have & huge fear of
being manipulated.

Many researchers contend =11
communicetion iz persussive, de-
signed to influence cthers. And
it's important for everyone to be
PETSUBSIVE.

Persuasion need nobt be menipulative
or wunethical. Despite the large
gmount of psychological research on
the subject no one has come up with
2 neat little formula that will
allow ‘some’ people to control
sthers. Human behavior is complex
so there are no easy explanations
for what 1In a given case can
persuade somsbody. That iz why
researchers continue to puzzle and
why we pay advertising sgencies and
marketing research Tirms millions
of dollars a year.

flesparchers have come up wmith a
whole list of PETSUBSIVE
technigues, but ilt's impossible to
apply them across the board.

People aszume other people respond
the same way to the same appeals.
But esch hes a pattern of needs snd
desires. A good persuader always
adjusts to his sudisnce.

To complicate the picture, many
commuiieat 1on experts belieuve

that what we don't sav has more

persussive power than what we do
£aY.

Most researchers contend at least
£55 to 75% of the mesning that is
communicated is done non-verbally.
A hest of non-verbal Factors--from
your body language Lo your
briefcese—can influsnce your
credibility and thus your asbility
Lo persuade cthers. If your spoken
message and your non-verbal message
aren't in synch, vour audience
probably isn't going to be
persuaded.

Another problem with persuasiuve
technigues 1Is that they must be
used sincerely to be effective.
Those cavests aside, it helps to
know that researchers have
delineated severzl basic says of
persuading others.

First is persussion by being
reasonable. In essence you say,
"Here's  what [°'d like vou to
accept, and I'm going to give wou
the ressons. Be as censible and 55
reaconshle 35 you can and See  AF
you agree mith my conclusions."

A second way is persussion by
emotion or suggestion, an atleapt
to bypass the craitical faculties.
The  perzuader often sesks an
impulsive or sutomatic response in
the listener, as when sn advertiser
uses gexX to sell beer.

Some of these appeals &are more
ethicsl] than others, but yiou
ehouldn't conclude  that sll
emotional appezls sre bad. Ths
American Cancer Society's anti-
smoking sds sppeal to our fears of
death and umacceptance,and yel most
of us would approve.

There is a third bssic type of
persuasion, based on the character,
prestige,credibility or charisme of
the spesker. It's an elusive
guality that probably bas to do
with non-verbal communication—
perhaps  just the right amount of
eye contact.

GETTING TO ENDOW YOU...
Hugh M. Fierce, Representative

Hugh grew up in New Rochelles, New
York, where he was a member of The
First Methodist Church, the home of
Austin apus  1377. Finding the
Austin action of great interest and
with & mechenical bent, be serviced
the instrument for & mumber of
¥EBrSs.

Hugh served a5 a pilot in the Acmy
Air Corps during World War 11 as
mell as the Korean War, retiring
with the renk of Lt. Colonel.

Hugh thas twa degrees, BS.
Electrical Enginesring from the
University of Michigan =snd B.5.

AeTonautics From Century
University.
In 1931, following the Korean

conflict, he joined Eastern Air
Lines a3 a pilot. He was promoted
to Captain in 19%, a&and to Manager
of Flying in 1965, and held this
pozition wntil the time of his
retirement in 1984.

Having continued his interest in
pipe organs, he designed and sold a
numier of instruments for & small
New York firm. He slso installed &
seven —rank,; two—chamber Wurlitzer
in his homs which instrument has
since  been reinstglled in  its
original theaire location.

Hugh 13 a yachtsman as well, &and
for & number of years he and his
family lived ashoard their yacht
RIGAUDON, spending the winters in
Falm Beach, Floridas and the summers
at Cape Cod.

Hugh is B co-representative. with
Thom Thomas, for the stats of
Florida.






HOLY FAMILY CATHEDRAL
TULSA, OKLAHOMA

AUSTIN ORGANS INC.
COVER FEATURE

The city of Tulsa has a growing number of fine pipe organs.
to which was added a new, three-manusl Austin organ in the
magnificent Holy Family Cathedral in 1984 The cathedrsl
dates to May 23. 1912, five vears after Oklahoma became a state.
On April 1. 1914, when the building was dedicated, its con-
tral spire was the tallest structure in Tulsa, soaring 251 fest
The cost of the building was $122 446

The cathedral was designed by Tulsa architect |. B Curtin
in accordance with a rough sketch by Monsignor John G. Heir-
ing, pastor from 1906 to 1928, who envisioned a cruciform
building in Gothic style with two large towers flanking the
east facade and a thind larger tower sstride the crossing. All
three towers were crowned with graceful steeples with a large
crass at the tip. The original sealing capacity was 1.400, an
amount which was reduced considersbly when liturgical re-
forms enacted by the Second Vatican Council resulted in ma-
jor changes in the building’s interior. The communion raii-
ing, oroate pulpit with its canopy, and many rows of pews were
removed, A new free-standing altar was placed at the cross-
ing on a new platform which extended well into the nave By
the mid-1970s the exterior of the building was in need of a ma-
jor renovation. This was accomplished with great success.
thanks to the leadership of the Reverend James F. Halpine, the
curren. pastor. Many of the original features of the building
are unchanged. such as the elaborate and beautiful high altar,
the wonderful stained-glass windows and the huge, four-faced
clock located in the pedestal of the centrsl spire. The huild-
ing is historically significant to both the Roman Cathaolic
Church and the state of Oklahoma. When the newly created
Diocese of Tulsa was established in 1973. Holy Family was
designated as the cathedrsl. In 1982 it was placed on the Na-
tional Register of Historic Places.

The ariginal organ was a thres-manuval instrument of ap-
proximately 30 ranks, dedicated in 1919 and located in the high
rear gallery with the chair. By the late 1960s the organ had
fallen into disrepair and was rarely used: by the sarly 1970s
it bad lapsed inlo permanent silence. At that time an electronic
substitute was placed in the north transept. with the choir
relocating there also. When the new Austin organ was ready
for use, the choir was moved back to the rear gallery.

Since the gallery space had been unoccupied for many vears
and was unsuitable for use, major refurbishing was necessary
prior to the installation of the new organ. The old plaster walls
inside the organ cases were torn out and replaced. Entirely
new electrical wiring and Tights were necessary, the gallery
floor was rebuilt, windows were sealed and a new steel safety
railing was placed on top of the old wood railing. The twin
cases left from the original organ were well worth saving. al-
though they were in rickety condition and had to be repaired
and securely anchored to the new organ structure.

From the beginning, it was clear that the primary function
of the new organ would be as a liturgical instrument. It would
be used for the accompaniment of services, as well as provid-
ing musical leadership for diocesan events. Consequently, the
organ was designed to accommeodate a broad spectrum of mu-
sical styles in acrordance with an “American Classic™ concept

The design of the lavout and facade is by Alfred (. Isaac.
son. The facade utilizes pipes from the Pedal and the Great

Ronald Pearson i= organist-music associste &t Firgt Presbyterian
Church. Tolsa. and organ indructor 5t Tulsa University. He holds 3
BM degres from Concondia College. Moorhsad, Minn., and an MM
degree from the University of Michigan He i= past dean of the Tulss
AGQ Chapter

principals. As one faces the organ, the right case houses the
Choir-Fositiv and Great divisions. The Swell and Pedal are
in the left case. In order to maximize tonal egress from the
Swell and Choir. double sets of shades were used for each di-
vision. One et opens into the center of the gallery and the
other is directed toward the front of the building. As a result
of its lofty placement and the three seconds of reverberation,
the organ enjoyvs & superb setting.

Installation of the organ was carried out from mid-Jaouary
to early March of 1384 by Bernard Higgins and Victor Hovt.
Tonal finishing of the organ, which ok an additional six
weeks, was done by Daniel Kingman, assisted bv Bernard
Higgins.

The organ was first used on Palm Sunday, 1984. Three stops,
which were originally prepared, will be completed in 1985:
a set of chimes, the 32° Contra Posaune and the Festival Trum-
pet. The Festival Trumpet will be placed horizontally on the
gallery railing. These stops will increase the organ to a total
of 53 ranks.

The dedication of the organ was on February 10, 1985, with
a blessing by the Most Reverend Eusebius Beltran, Bishop of
the Tulsa diocese. The dedication recital was performed by
Ronald Pearson, consultant on the project. Also participating
wire members of the cathedral choin directed by John Sess-
ing. and E. Farrell Dison, cathedral organist. The organis ded-
icated to the memory of T. Austin Gavin, a prominent Tulsa
atlorney and longtime member of the parish.

A new organ is always cause for rejoicing and it seems all
the more appropriate when the recipient is a venerable old
building such as Holy Family Cathedral. It goes without sav-
ing that such major projects as building renovations and large
new organs are costly. However, thanks 1o the steadfast leader-
ship of Father Halpine and the determination and foresight
of the parish membership, the cathedml now stands proudly
restored, and & successful new organ is in place to resound
to God's glory for genemtions to come.
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